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World leader in energy-efficient climate

solutions

® Headquarter

® AirTech

® FoodTech
DCT

Order

Intake oo

Net
Sales

Financial figures Q2 2024,

* Last twelve months

Regional share Q2

Order
Intake

Net
Sales

26%

26%

Order
Intake

Net
Sales

Order Intake per
business area”

B AT- AirTech
H DCT - Data Center Technologies
mFT- FoodTech

Net Sales per
business area*

mAT mDCT mFT

Countries with sales
& production

>45

Sales MSEK*

14,548

Production plants

25

Adj. EBITA margin”®

14.7%

Number of
employees

~5,000
(4]



We assist our customers in securing critical operations,
production quality and to become more sustainable

Net sales per business area - LTM Q2 2024

'i’) . o DCT 27% : o
- AirTech 55% = o FoodTech 18%
State-of-the-art cooling Ultra dry air for battery Climate & hygiene control for Dehumidification for Indoor climate solutions for
solutions for data centers production food production industry windmills & infrastructure agriculture & greenhouses

R i

Fa W W =] T
Leading supplier of rotors & Clean Technology solutions Service offering to a broad Constant humidity for the A leading software solution
other components for a healthier planet range of customers pharmaceutical industry provider for food producers

©



Well-positioned to capitalize on strong megatrends &
be part off the solution for a more sustainable world

Electrification

Climate change &

resource scarcity

Demand for
@ energy & water
efficient products

__________________________

g Full battery value

chain E
N Wind power :
:D expansion & E
transmission !

Q Service to

prolong life

Urbanization and an
aging & growing
population

Secure operations
of infrastructure

Pharma production

Clean air &
decarbonising

Food security &
efficient food
value chains

Digitalization

Accelerating
digitization & use of

Al

Data Center
cooling

/l Semiconductors &
1/ electronics

__________________________

@ Al, Automation &
connected

solutions

Globalization

challenges & market
dynamics

@ Quality products

FB Increased

—J  regulation

@ Greater regional
focus on supply
chains &
sustainability

<q



We aim to be a market leader in prioritized markets and
In prioritized segments

Unique Proven energy Large installed Leading position Global presence
application efficient base & service
knowledge products & offering

solutions




Strengthen, develop and expand our core -
dehumidification & evaporative cooling

Components

= Service &
= Components

Rotors with
desiccant drying
wheel

C
O
o

—
-

<

Service >

Chilled Water LCE & CDU?2
Infrastructure
(Chillers & CRAH"Y

Digital solutions
(Controllers & Software)

Celdek >

Glasdek Climate solutions

(Equipment)

The above products are examples of products in the Munters offering
TCRAH - Computer Room Air Handler
2 LCE -Liquid cooling evaporator, CDU - Coolant Distribution Units

End Market

<q



Components - the foundation we build our business on

—> Desiccant wheel (rotor) removes
moisture, as much as 99.9%

— ~40% of Component order intake

How we stay ahead:

A Constantly working with energy efficiency &
material investigation

A Partnering to accelerate innovation

A Examining waste streams to enhance
circularity

— Evaporative pads add moisture

A Historically used in many industrial &
agricultural processes

A Increasingly popular in server halls & data
centers - requires extensive cooling and

humidity control
— ~60% of Component order intake

K]



Financial and Sustainability targets -
aligning and setting a strategic goal agenda

|~ Mid-term financial targets L’; Sustainability targets 2030

Average annual B ‘ Reduce CO,e
i Scope 1 & 2: net zero,

currency adj. growth — ' .
>14% over a business ' 7 Sco'pe 3: aligned with
cycle ; Paris Agreement 1.5°C

Adju;ted EEILA i % il W | K Gender equity
margin > 14% - 30% women in workforce
& women leaders

Average OWC of net i
sales in the range of i Code of Conduct
13-10% I Continuous
il § improvements in
o compliance with
Code of Conducts**

Z  Annual dividend corresponding to 30-50% of
$ 0 net income for the year

<q

“ Average OWC (operating working capital) last twelve months as % of net sales for the same period
100% compliance for the Employee Code of Conduct (CoC), 100% compliance for the Supplier CoC (Direct material) and continuous increasing compliance for the Customer CoC



Impressive achievements in recent years

Growth Profitability OWC/net sales development
MSEK MSEK 20%
4o 2500 1a7%  16%
16 000 45% >14% adj. EBITA-margin »
lllll 1ll2I.IIIIIIIIIIIIIIIIIIlllllllIIIIIIIIIIIIIIIIIII (LT o 15% 13,7% 13 1cy 12 7cy 14.2%
2000 1% 7% o
35% : 12% \/NZ.E%
12 000
559 1500 103% 10% 10% 13-10% average (LTM) OWC/net sales
8000 8%
. pa.15% 1000 6%
5%
4000 - A%
500
2%
0 -5% 0%
2020 2021 2022 2023 2024 O 020 2021  pop2 2023 2004 OF 2020 2021 2022 2023 2024 Q2
Q2LT™ Q2 LTM LT™
W Net sales  ==@==Net sales growth Adj. EBITA Adj. EBITA margin Average OWC (operating working capital) last 12
months as % of net sales for the same period

* Change in net sales compared to the previous period,
adjusted for currency translation effects

<q
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Service ambition in line with
strategic direction

— Service includes:
A After-market service* in all business areas

A SaaS revenues in FoodTech

— Components sales in AirTech

Munters ambition:

Service & Components
>1/3 of Group net sales

n

*After-market service is defined as sales of spare parts, commissioning and installation, inspections
and audits, repairs and other billable service.

40%

30%

20%

10%

0%

Service & Components Q2 2024

% of Group net sales 8%

4%

2% ]

1% ]

AirTech DCT FoodTech Components Total
service service service

Service & Components FY / LTM*

Ambition: >1/3 of Group net sales 26%
2019 2020 2021 2022 2023 Q2 LTM
2024

* of Group net sales,

<
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Q2 - Group

Strong second quarter — well positioned for future growth

Robust order intake Increased net sales All-time high profitability

MSEK

mmmm Order intake mmmm Announced orders” e=g== Order backlog

MSEK 15 000
6000 11,834

10 000
4000

3,536

2000 I I I > 000
0 0

Q2 Q3 Q4 Q1 Q2 Q@3 Q4 Q1 Q2
2022 2023 2024

Q2 Order intake, +3% (-2% org)
A AT - flat, mainly weaker battery in APAC

A DCT - flat, good level of smaller & mid-
sized orders

A FT - good growth, driven by Americas &
EMEA

Q2: Order backlog, +6%
A mainly large orders in DCT & AT, to be
delivered throughout 2025

=== Net Sales

MSEK
6 000

3,791

o .‘_/—N
2 000
0

Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2

2022 2023 2024

Q2: Net sales, +7% (+2% org)

A AT - declined, primarily weaker battery
sub-segment in APAC

A DCT - strong growth, successful execution
on deliveries

A FT - grew strongly, primarily EMEA &
Americas

Book-to-bill Q2: 0.93

13 AT = business area AirTech, DCT = Data Center Technologies, FT = FoodTech, BA = business areas

‘Large orders announced through press releases

800

600

400

200

0

mmmm Adj. EBITA =g Adj. EBITA margin

20%
17.8

18%
16%
14%
12%
10%
%

o9}

Q2 Q3 Q4 Qi
2022

4%

Q2 Q3 Q4 Q1 Q2

2023 2024

Adj. EBITA-margin, Q2 17.8%

+

+

+

strong volume growth in DCT & FT
positive product mix and deliveries in AT

strengthening effects from lean practices
and other efficiency improvements

accelerated investments in digitalizing,
ways-of-working, our manufacturing
footprint and innovation across all BA

€q
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Q2 - Group

Solid order backlog - large orders supportive into 2025
X

[+

MUSD 65
US car manufacturer
Climate control systems

MUSD 63
US colocator
Standard chilled water (CRAHS)

[+l L,

MUSD 176
US colocator
SyCool Split solutions

MUSD 54
Multinational car manufacturer
2 climate control system orders

MUSD 88
US colocator
Standard chilled water (CRAHSs)

MUSD 137
US colocator
SyCool Split solutions

MUSD 65
US colocator
Standard chilled water (CRAHSs)

X

X Order received
@=® Expected delivery period

<q



Q2 - Group

Increased profitability, strong cash flow &

lower leverage

A Net Sales increased:

A very strong growth in DCT & FT

A Adj. EBITA margin improved;

A increased strong net sales growth in DCT & FT,
positive effects from product mix and deliveries on
major orders finalized in AT

A operational excellence improvements

A Improved cash flow;

A increase of operating earnings and positive
development of working capital

A OWC/net sales:
A within our target range of 13-10%

A Net debt decreased:

A increased cash flow from operating earnings

A even though accqusition of Airprotech finalized in the
quarter

15

Change (%)
Organic | Structural | Currency
growth growth* effects
Order intake 3,536 3,427 -2 5 0
Order backlog 11,834 11,153
Net sales 3,791 3,536 2 4 0
Operating profit 578 408
(EBIT)
Adj. EBITA 673 479 37 3 L
Adj. EBITA-margin 17.8 13.5
Net income 342 257
Cash flow from 662 10
operating activities
OWC/net sales (%) 12.5 13.2
Net debt 4,447 4,833
Net debt/Adj. 1.8 2.7
EBITDA?Z

TAverage OWC (Operating Working Capital) last twelve months as % of net sales for the same period
2 Last twelve months
* Acquisitions & divestments

©



Q2 - Group

Progression towards our financial targets

OWC/net sales™

Currency adj. growth’ Adj. EBITA margin

) 20% 17.8%
40% 15% 12.5%
15%
10 ) A S N T SR AN
Financial target >14% T 72
10%
20%
5%
10% Financial target >14% 7% 5%
0% 0%
0% °© Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2
@2 G3 Q4 Q Q2 Q3 Q4 Q1 Q@ @2 Q3 ea @@ a3 a4 Q@
2022 2023 2024 2022 2023 2024 2022 2023 2024
" Change in net sales compared to the previous period, adjusted for **Average OWC (Operating Working Capital) last twelve months as
currency translation effects % of net sales for the same period

©
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Global leader in air treatment for industry Customer segments

of order intake

Order intake, MSEK* Net sales, MSEK* Adjusted EBITA margin®

7,400 8,048 15.5%

MSEK MSEK % m Battery m Food processing
20 m Other Industrial m Commercial
2500 17.6 m Clean Technologies m Service
2000 .

2000
1,760 15
. 1500 Order intake per
10 region
1000
1000
5
50 50
0 0

Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q2 O3 Q4 Al Q2 Q3 Q4 A1 Q2 Q2 Q3 Q4 Ql Q2 Q3 Q4 QI Q2
2022 2023 2024 2022 2023 2024 2022 2023 2024

(@)
o

Financial figures Q1 2024
“LT™M

B Americas BEMEA mAPAC
18



Solid development in several segments

MSEK
3000

2500

2000

1500

1000

500

19

Order intake per segment

\/

Q22023

Q2 2022 Q32022 Q4 2022 Q12023
Service mmm Components
m CT Battery

‘Large orders announced through press releases

Q32023 Q4 2023

Commercial mmm Other Industrial

Announced orders” == Net Sales

Q12024

—_—

Q2 2024

Development Q2 2022 - Q2 2024

A

Battery - increased
competition and cont. delays in
greenfield investments, slow
down in all regions

CT- stable development

Other industrial — steady
development

Commercial — increase in Q4
2023 due to acquisition of Zeco

Components - impacted by
lower replacements in Chinese
battery market, good growth of
evaporative pads to the DC
market

Service - solid development

©



Strong underlying
long-term demand

— Order Intake flat mainly due to weak
battery market in APAC;

A Industrial (excl. battery) good development in EMEA & Americas,

slightly offset by APAC
A Battery in Americas & APAC weak
A Commercial - Americas strong, slightly offset by APAC

A CT'- increased through acq. of Airprotech in EMEA

A Components - strong growth in Americas, EMEA good whereas
APAC weaker, impacted by Chinese battery market

A Service - decreased primarily due to lower demand in Americas

— Order Backlog decreased

5 4000 3,850
(]
s
2 000 I I I II I 1,760
>0 Q22 Q322 Q422 Q23 Q223 Q323 Q423 Q4 Qo4

m Order Intake  ® Order Backlog

'Clean Technologies

M 5% ~1-5% P s01% W neg
% order intake Market
Customer segment Q22024  Outlook *
d 5 53%
.whereof battery 13% N
..whereof food processing 8%
..whereof commercial 12%
..whereof other 19%
ed e oLogile 70/0
ervice & compone 39% Y o
..whereof service 22% ’
..whereof components™* 17% ’

©

* Market outlook and comments are indicative and refer to the coming six months
** Dehumidification rotors and humidification pads sold through OEM channels



Strengthened margin
development

Order intake & backlog development

Change (%)
Q2

MSEK

Order intak 1,760 1,726 -
rder intake . : 5 7 0 5000
Order backlog 3,850 4,124 I I I I I I
0

Net sales 1,938 2,088 -13 6 0
Q222 Q322 Q422 Q123 Q223 Q323 Q423 Q124 Q224
m Order Intake  ® Order Backlog

Adj. EBITA 341 346 -5 3 1
Adj. EBITA (%) 17.6 16.6
Net sales & adj.EBITA development
) o 2500 20%
— Adj. EBITA margin increased; oo 2 o * - * %
€
+ cont. efficiency improvements, slightly offset by lower < 1500 oy B
production utilization rate in EMEA & APAC § i
+ positive effect from product mix in Americas as deliveries 1000 & 2
on major orders were finalized 500 4%
- increased investments in operational efficiency & 0 0%
innovation — foreseen to continue and increase Qeez Q322 Q422 Q23 Q223 Q323 Q423 Ql24 Q224
m Net sales LTM Adj. EBITA-margin ¢ Adj. EBITA-margin —
-

21 * Acquisitions & divestments



We offer a broad range of high-performing humidity,
climate and air quality control solutions

< Humidity Control Technologies > <+—] Clean Technologies |——»
-5 e - e s =3 . .
=’ Dehumidification @ Humidification ¢V]Air Quality & Pollution Control
Systems
J
Units
J
Components &
Service
J




Selection of market players - mainly small local
players

------ LT Siatell
"""""" I (<1 BSEK)

(\ Innovent JnYeRO o & cD

----- g Air Handling Fquipment e :fhhr.r:a-kfl?:n:.sk.‘n lnw‘ .
""" — 5 AS AS AM AM/AS/EU A s
..... O .g
.- = $ % m Deyais f'sa'r ERYSOLUTIONS W
o CcC .= — G [T L - |
S » E AM/AS AS EU/AM AM TS
— = -
> 2 a HuTek COTES (B Puresci Jryer < NICHIAS
S S AS EU AS AS AS
c o
A
L : S eimasier PORTAcooL HuTek =condair CCAREL J
2& AS AM As EU/AS EU/AS/AM
wAMACS  BRPT JECHIER SULZER
EU AM EU EU/AS/AM
N :
& @t ANGUIL ¢ KOCH-GLITSCH
/AS/ AM EU/AS/AM
EU AM/AS/EU

23
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A small business within a large company/conglomerate



We are preparing for the next growth wave by investing

in our global footprint

Amesbury

A New greenfield factory to consolidate

Tobo, Sweden

Hodonin, Czech Rep.

multiple sites into one and to support
battery demand in North America @

A Ouir first net zero manufacturing plant

Tobo & Hodonin

A New factory completed in Hodonin, Czech
Republic to manufacture large systems

A Opportunity to further expand both sites

Completed by 2025 1
Hamburg,
Amesbury, Germany
Massachusetts
Milan,

M° © *@—— Baton Rouge, Louisiana Haly

J O——— Fort Myers, Florida

Monterey,
Mexico

@ Production site

® Assembly site
O CleanTech \
Curitiba, Brasil

India

A Recent acquisition of Zeco complements our regional
footprint in APAC with 3 new manufacturing sites

Lahd —@
Indi

Mumbai,

India

Pune, India

Malar, Indi

@
Tokyo,
Japan
Jiangyin,
China
rgaon,
India
Jiangyin
1a
A New greenfield factory to expand current

manufacturing capability in China
Completed by 2025

<q



Clean Technologies -
solutions for a healthier planet

Business )
Line Clean Technologies
Decarbonization Emission Cleaning
(Mitigation path) (Abatement path)
Segment Power Process Electronics

Tech- Mist elimination
VOC* abatement

nologies
Mass transfer
End
customer
Waste to Wind Steel, cement, E-fuel Battery Semi-conductor
energy pulp & paper,
chemical
2 ()

"VOC - Volatile Organic Compounds
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Sustainable cooling solutions that facilitate
digitization

MSEK

3000

2000

1000

0

|1060
I _lll II

Q2 Q3 Q4 Q1 02 Q3 Q4 Q1 Q2
22 22 22 23 23 23 23 24 24

Financial figures Q1 2024
*LT™M

MSEK
1200

1000

800

60

(@]

40

@]

20

o

0

Net sales, MSEK*

3.943

1,109

Q2 Q3 Q4 Q1 @2 O3 04 Q1 Q2
22 22 22 23 23 23 23 24 24

16

12

Adjusted EBITA margin*

18.5%

219

Q2 Q3 Q4 Q1 Q2 O3 04 Qa1 Q2
22 22 22 23 23 23 23 24 24

Order intake per
region

B Americas

m EMEA




